
             
             
   
Suggested Reading  
 
 
 
The psychology of Selling by Brian Tracy 
 
Customers for Life by Carl Sewell 
 
One Minute Sales Person by Spencer Johnson 
 
Little Red Book of Selling by Jeffery Gitomer 
 
Tipping Point by Malcom Gladwell 
 
Fanatical Prospecting by Jeb Blout 
 
 

 


